RECZ.L Choose your RSS plan

SPOTTER

SOLUTIONS

Pick Standard or Premium.
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£ 7 9 9 FIRST STANDARD RATE
| | h - '

then £14.99 per accepted opportunity

£7.99 is used once only. After that, Standard is £14.99. Pre

£ 5 9 FIRST PREMIUM CYCLE

then £69 per new cycle

smium is paid per cycle, not per opportunity. (It can cover more than one

opportunity if credit remains.)

0 We confirm the buyer is interested before we offer the opportunity.
(Save time with genuine leads.)

Accept or decline each opportunity.

Pay only when you accept. (No charge if you decline.)

We send the buyer details. You manage the buyer from there.
(You stay in control.)

O 0 80

No monthly fee. Standard is pay-per-opportunity.
(No ongoing commitment.)

SELECT STANDARD IN THE APPLICATION

Sale-or-return terms are agreed directly with the buyer.

RETAIL SPOTTER SOLUTIONS www.retailspottersolutions.com

Includes everything in Standard. (All Standard benefits.)

RSS contacts the buyer and introduces you. (We make the introduction.)
RSS helps until the handover is complete. (W

If an accepted opportunity does not lead to a transaction only £7. 99
or £14.99 is taken from your cycle credit. (You keep

If a purchase/order or sale-or-return is agreed, the cycle ends. No
top-up is needed. (No extra top-up for that success

SELECT PREMIUM IN THE APPLICATION

Before you app|y You must offer a free sample, sale-or-return, or both. If a buyer reasonably asks for your chosen option, you must honour it.
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e HOW RSS works
SPOTTER
FRENIIVRS Apply, pay and start.

FROM APPLICATION TO SERVICE

o Apply o RSS reviews ° Sign ° Payment link ° Pay o Service begins

hoose Standard or : Sign the Client Services We send your payment link Pay the required amount RSS st r chosen
Premium. Choose sample, We reVIEW your Agreement service
sale-or-return, or bott appllcatlon. (Get to market faster.)

PREMIUM SALES ASSURANCE, SIMPLY EXPLAINED KEY PLAN RULES

If an accepted opportunity d you do not lose the whole Premium cycle fee.

Q 30-day periods

n plan runs for 30 days. It is not a monthly
subscription. (Flexible, short commitment.)

Deduction: £7.99 once per client, then £14.99 thereafter. (The rest stays as credit.)
0 Downgrading

Premium to Standard: give 7 days' written notice
before the period Is. Late notice 3s Premium for

one more 30-day period. (You stay in control.)

Your £59/£69 Premium payment becomes cycle credit. (Your fee works harder for you.)

If an accepted opportunity does not lead to a transaction, we deduct £7.99 or £14.99. The rest stays

as credit. (You keep most of the value.) Q Upgrading

Standard to Premium: pay the Premium fee. A new

We keep offering Premium opportunities while enough credit remains. If not, start a new cycle. 30-day period starts. (Upgrade anytime.)
Any leftover credit stays recorded. (No value lost.)

A purchase/order or agreed sale-or-return ends the cycle. No top-up is needed for that successful ?T‘T?m?g :
% ell R55 about a qu ] trar

opportunity. (No extra top-up.) Working Days. Late reporting may

opportunities £14.99 each
0 No initial response
What counts as a transaction? A purchaseforder or agreed sale-or-return. A free sample alone does not count. : P

Follow the Agreement’s contact steps. If the buyer
never responds, no Standard fee or Premium deduction

is used. (No charge if you follow the steps.)

r. We are not your sales

READY TO APPLY? Complete the RSS Client Application Form. Choose Standard or
Premium.
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